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This work is devoted to the importance and benefits of using generative
artificial intelligence in the field of demand forecasting and inventory
management, particularly on the example of Philip Morris Sales and
Distribution. However, the implementation of GenAl requires careful
management, because the further development of this technology can lead to
new innovations and improvements in business processes, which will help
increase the competitiveness of companies in the modern world.

I'enepatuBauii mryynuii iHtenekt (I'III) - me cucrema mryyHOrO
IHTEJIEKTYy, fKa MOXK€ He JIMIIE pO3Mi3HABAaTH Ta aHai3yBaTH JaHi, ajne W
reHepyBaTH Ha MiJICTaBl [[bOTO aHali3y HOBUI KOHTEHT: TEKCTOBUA, Bi3yalbHHUIA,
mynbTuMeniaui [1]. TLLI (GenAl) npeacrasisie co60r0 iHHOBAIIMHUI HAIIPSM
y cdepl NporHo3yBaHHS TOMUTY Ta yIpaBiHHsS 3amacamu. [[ins kommaHii,
takux sk Philip Morris Sales and Distribution, BiACYTHICTh TOYHOTO MPOTHO3Y
NOTMUTY Ta €()EKTUBHOTO YMPABIIIHHS 3aMacaMyd MOXKE MaTH CEPHO3HI HACIIIKH
st 6i3Hecy. B ymoBax mMOCTIHHHUX 3MiH Ha PUHKY Ta IIBHJIKOTO PO3BUTKY
TexHoJorid, BukopuctanHs GenAl crtae BaxIuBUM 171 3a0€3MEUYCHHS
KOHKYPEHTOCIPOMOXKHOCTI mianpueMcTB. GenAl 103BoJisse aHali3yBaTH BEIUKI
00CsTH TaHuX, 00 BUSBUTHU TEHJEHIIII Ta MATEPHU B CIIOKUBUIM MOBEAIHIII.

3aBAsSKHA LIbOMY, KOMIIaHIi MOXYTbh 3pOOUTH OLIbII TOYHI IPOTHO3U LIOJI0
MOTIMTY Ha CBOi TOBapW 1 MOCITyTH. BUKOpPHCTaHHS aJrOPUTMIB MAIIMHHOTO
HABYaHHS JIONIOMAarae BUSBJISATH CKJIAJHI 3B'A3KM MK PI3HUMH (pakTopamu, siKi
BIUTUBAIOTh Ha TIONMHT, Ta BPaXOBYBATH iX MNpW NporHo3yBaHHi. OpHiew 3
nepesar Bukopuctans 'l € MoxIuBICTh ONepaTUBHO pearyBaTH Ha 3MIHU B
PUHKOBHX yMOBaX Ta CIOXXUBYHMX YIOI00aHHSX.

['eHepaTUBHMI MITYYHHI 1HTEJEKT BIAIrpa€ BaXKJIMBY POJIb Y MOKpAIECHHI
YOpPaBJIIHHS 3amacaMu. 3a JIOMOMOTOK aJTOPUTMIB MAIIMHHOTO HaBYaHHS,
KOMIIaHii MOXYTh AaBTOMATHU3yBaTH TMIPOIIEC YIPABIIHHS 3amacamMu Ta
ONTHMI3yBaTH PiBEHb 3amaciB JyIsl 3a0e3neueHHs e(eKTUBHOTO (DYHKIIIOHYBaHHS
JaHIIOKKA TmocTadaHHs. lle m03Bossie 3MEHIIUTH BUTPATH Ha yTPUMAHHS
3amaciB 1 MIABUIIUTH e(eKTuBHICTH Oi3Hec-mpoueciB. Kpim  Toro, 3
BuKkopuctanHsiM GenAl kommaHii MOXyTh NMPOTHO3YBATH 3MIHM B IONUTI Ta
pearyBaTH Ha HHMX 3a3/1ajierTi[p, 10 J03BOJSE YHUKHYTH MEPEBUIICHHS 3amaciB
abo ix Hemocraui. Hampukmax, Philip Morris Sales and Distribution
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BUKOPUCTOBYE TEHEPATUBHUU IITYYHUU IHTEJEKT JUIsl aBTOMATH3allii MpOIECy
PO3MOIUTY TIOTIOHOBHX BHPOOIB J0 TOYOK MPOAAKY Ta OMTHMI3allii 3amaciB Ha
CKJIaJlax y MeKaX BChOTO JIAHIIFOKKA MOCTavyaHHs [2].

Kommnanis Philip Morris Sales and Distribution akTMBHO BUKOPHCTOBYE
GenAl s BIOCKOHAJIEHHS CBOIX CTpaTerii ympaBiiiHHS 3amacaMud  Ta
IIPOTHO3yBaHHS MONUTy. Hampukitan, 3a JOTOMOTO0 aJTOPUTMIB MAITMHHOTO
HABYaHHS Ta aHAII3y BEJIMKHUX JaHUX, KOMITaHis po3po0sisie 1HHOBAIliHI MOAeI
IIPOTHO3YBAHHS, SIK1 JI03BOJISIIOTH TOUHIIIE BU3HAYATH MOMUT HA Pi3HI MPOAYKTH
y PpI3HUX pErioHax Ta cerMeHTax puHKy. lle m03BoJisi€ 3MEHIIUTH PUUKH
NOB'A3aHI 3 TEpPEBUIICHHSAM a0 HEIOCTauyer0 TOBapiB Ha PHUHKY, a TaKOX
ONTHMI3yBaTH BUTPATH HA YNPABIIHHA 3allacaMu.

Kpim Toro, Philip Morris Sales and Distribution BukopuctoBye GenAl s
MOKpAIIeHHs JIOTICTUKKA Ta ONTHUMI3alii MpOIECiB JOCTaBKU TOBapiB. 3a
JOTIOMOTO0 aHaI3y JaHUX MPO PYX TOBAPIiB Ta MPOTHO3YBAHHS MOMHUTY, MOXKHA
e(eKTHBHO IUIAHYBAaTH MapIIPyTH TOCTaBKH, 3MEHIIYIOUM 4Yac Ta BUTPATH Ha
JIOCTaBKY, a TaKOX I1ABUILYIOYH PiBEHb OOCITYTOBYBaHHS KIII€HTIB.

Opniero 3 kiaouoBUX mepeBar BukopuctanHsi GenAl e ¥oro moctiiiHe
HAaBYaHHS HAa OCHOBI HOBUX JIaHMX Ta JOCBIAY, IO BIAKPHUBAE HOB1 MOKJIMBOCTI
JUTSI HOTO 3aCTOCYBAHHS B PI3HUX TaTy3sX, BKIIOYAOUN TPOTHO3YBaHHS MOMUATY
Ta yNpaBIliHHS 3anacaMu. PO3BUTOK T€HEpAaTUBHOIO IITYYHOI'O IHTEJIEKTY TAKOXK
CTaBUThH Mepe]l MiANPUEMCTBAMU HOBI BUKJIMKUA Ta 3aBJIaHHS, SIKI BUMAararoTh
MOCTIHHOTO BAOCKOHAJIEHHS O13HEC-TIPOIIECIB Ta CTpATErii yrpaBiiHHA [3].

BukopucTtaHHs TeHEpaTUBHOTO IITYYHOTO IHTENIEKTY B IMPOTHO3YBaHHI
MOTMUTY Ta YMPaBIiHHI 3alacaMl Ma€ BEJIMKHUN TMOTEHINAN JUIsl TiIIPUEMCTB,
takux sk Philip Morris Sales and Distribution. Oxgnak, BupoBamkeHHss GenAl
CYNPOBO/KYETHCSI BUKIMKAMU 1 OOMEXKEHHSMH, SIKI MOTPEOYIOTh YBaKHOTO
ynpasimiHHs. [logansmmii po3BUTOK Ta JOCITIIKEHHS y LI 00JacTi MOXYTh
NPU3BECTH O HOBUX 1HHOBAIIIM Ta MOKpalleHb y Oi3Hec-mporecax. Bupimenns
IUX BHUKJIHWKIB BIJKpUBAE€ TLIAX 10 30UIbIICHHS €(PEKTUBHOCTI Ta
KOHKYPEHTOCIPOMOKHOCTI KOMITaHIi y Cy4aCHOMY CBITI.
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