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The purpose of the work is to compile tasks for creating a value proposition
using IT tools. A value proposition describes exactly how a product or service
will help customers solve problems and meet needs. The list of tasks should
include analysis of customer preferences and assortment analysis. The result of
the method is to identify the basic needs of customers, describe the problems
they face, identify their expectations and form a map of the manufacturer's
value. Thus, the use of IT tools to form a value proposition allows companies to
track real customer needs and remain competitive in the market

[{iHHICHA MPOMO3HUIIS — 1I€ YHIKaJbHA MPOIO3UIlis, SIKY KOMIaHisI pOOUTh
MOTEHIITHUM KJII€EHTaM, HaJal0uu MPOIYyKTH YU Tocayru. BoHo BU3Havae, yomy
KJIIEHTH MAalOTh OOpaTh came M0 KOMIIaHI0 1 SIKI BUTOJM BOHH OTPUMAIOTh.
[{inHicHa mpomo3uiliss PopMyeTbCsI HA OCHOBI PO3YMIHHS MOTpPeO KIEHTIB Ta
YHIKQJIbHUX 0COOJIMBOCTEN MPOAYKIlli uu mociayru. Cepen 1iieil BUKOPUCTAHHS
TaKOr'0 METOJTY €:

— 3aJIy4eHHS L1JIbOBOI ayIUTOpIi;

— (opMyBaHHS KOHKYPEHTHUX TIEPEBar;

— 30UIbIIIEHHS MTPOIAXKIB.

JUis ~ CTBOpEHHsI  I[IHHICHOI  MPOMO3UIIi  BUKOPUCTOBYIOTHCS  TakKi
IHCTPYMEHTH K MpoduIb KIi€HTa Ta KapTa BupoOHUKa [1]. [Ipodins kimienta —
e JOKyMEHT, IO OINHUCY€ OCHOBHI PUCH Ta MOTPeOH IIHOBOI ayIuTOPii
nignpueMcTBa. Kapra BupoOHUKaA — 11€ IHCTPYMEHT ISl aHAUTI3y CHIIBHUX CTOPiH
HinpreMCTBA Tipu (PopMyBaHHI IIHHICHOT TTPOTIO3HIIIi.

3aBgaHHS TOJSATAaE B TOMY, SIK MOXKHA peanizyBath MeTon (OpMyBaHHS
I[IHHICHOT TIPOTIO3HIIii, BUKOpHCTOBY0un 3acobm IT.

Jlnst peanizaiiii ONKMCaHoro 3aBAaHHs HEOOX1IHO:

— HaOpaTH CTaTUCTUKY BMOJ00AHb Ta MO0aKaHb KIIIEHTIB;

— 3a06e3meynTi 00poOKyY JaHUX;

— MPOBECTHU aHaI3 BIIOA00AHb 010 MPOAYKITii;

— copMyBaTH OIMTYBATLHHUKH.
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BaxnuBo 3ayBakuTh, IO aHANi3 BIOAOOAHB MPOMYKIii Oa3yeTbcs Ha
NOPIBHSIHHI pE3yJIbTaTIB KIIEHTCHKUX OIUTYBaHb, Kl B1AOYBAaIOTHCSA JIB1Yl:
nepe] NOKYIKOI TOBApy 1 uepe3 pik HOro BUKOPUCTAHHS.

PesynbraTom 300py Ta aHamizy JaHux Oyje:

— BHU3HAYEHHS OCHOBHHMX MOTPeO KIIEHTIB, YOTO BOHU XOYYTh JOCSITH 3
BUKOPUCTAHHSM MPOAYKTY UM MOCITYTH;

— omuc mnpobieM, 3 SKUMH CTHUKAIOThCS KIIEHTH TPU BUKOPHUCTAHHI
IPOAYKTIB, X PU3HKHU YU NEPECTOPOTH;

— BUSBJIEHHS OYIKYBaHb KIIE€HTIB BiJ MNPOAYKTY Ta (aKTopiB, IIO
MPUHOCSTH 3aJJ0BOJICHHS [2, 3].

310paHi KJIIEHTCHKI J1aHl aHAJI3YyIOThCS Ta MEPETBOPIOIOTHCS HAa HACTYIMHI
3aBJIaHHS:

— BU3HAYCHHS MOXKJIMBOCTI MIANPUEMCTBA 3aJ0BUIBHUTH TOOQKaHHS
KJII€HTIB;

— OIlIHKa BUTPAT Ha HOBUU (DYHKITIOHAJI aCOPTUMEHTY KOMIIaHi{,

— MOHITOPUHI TOJOPOKYaHHA MNPOAYKLIi Ha PUHKY TMOPIBHAHO 3
IPOIYKLIE0 KOHKYPEHTIB;

— OI[IHKAa FOTOBHOCTI KJIIEHTIB 3aIJIATUTH 32 AOPOXKYY MPOAYKILIIO.

B pesynpTaTi BHKOHAHHS OMHCAHMX BUIIE 3aBJaHb (OPMYETHCS Mara
BUPOOHMKA, sIKa TOBUHHA MICTUTH:

— copMoBaHy IIHOBY MOJITHKY BUPOOHHUIITBA;

— TEepeTiK MOCIYT, IO HAJAAI0ThCS [l 3310BOJICHHS KIIIEHTCHKUX MOTPEO;

— BU3HAYE€HHs NepeBar NpoAyKIii nepea NpoayKIi€r0 KOHKYPEHTIB.

B pe3ynbrati 00rpyHTOBAHOTO aHaANI3y MOKHA OTPUMATH NPOQLIb KIIIEHTA,
KapTKy BUPOOHMKA Ta aHami3 MPOAYKIli, IO J03BOJisg€ (HOPMYBaTH IIHOBY
MOJIITUKY KOMITaHii, po3po0nsaTu edeKTUBHI cTparerii BHPOOHHUIITBA Ta
IUTAaHYBAaTH ACOPTUMEHT MiANPUEMCTBA.
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